DISCOVERY BRIEF

Al Lead Processing & CRM Integration

WNTor Discovery-dasbl: OT 3anpoca «xoTum Al-60Ta» K ynpaBnsgeMomMy scope nunoTa

ABTOp AnéHa Mamanko - Al Project / Solution Manager

Ponb B npoekTe Discovery: UHTepBbIO CO CTeMKXonaepamMu, aHanus npoLecca as-is, pukcauus Luenen,
orpaHuyeHuin, baseline u BapnaHToB pelueHus c trade-offs

KoHTeKCT Keica KomMmepuyeckuit KOHTYp, HeABMXMMOCTb (SMB). PeanbHbli KNMEHTCKUIA KENC, OKTS6Pb -
HOA6pb 2025

Cratyc O6e3nnuyeHHasa 4eMOoHCTpaLuroHHas Bepcus (pespanb 2026). HazBaHWA KOMMNaHUK U1
KOMMepYecKune faHHble yaaneHbl; YACNOBble 3HaYeHns - paboyne opueHTUpsI, B
npoekTe GMKCUPOBaNUCh MO 3aMepaM 3aKasumka

CBsizaHHbIN apTedakT High-Level Solution & Integration Specification - nogrotosneHa Ha ocHoBe 3Toro brief

1 UcxopHbin 3anpoc 61u3Heca
®opmynupoBka Ha Bxoge: «XoTum Al-60Ta, UTO6bI GbICTPO OTBEYAs KIIMEHTAM U Mbl HE TEPS/IN 3asABKU».

3a 0gHMM 3aMpPoCOM CTOSNN TPU pasHble NPO6eMbI: CKOPOCTb NMEPBUYHOIO OTBETA, MOTEPS O6paLLeHnn Npm
NMUKOBOW Harpyske u OTCYTCTBME CTaHOapPTHOM KBanundukaumm nngos. 3agada Discovery - pa3genuTtb UX U
onpeaenuTb, Kakne peluatotcsa Al-cnoem, a Kakne rnpoLeCcCHbIMU U3MeHeHus MK 6e3 Al. CmellrBaHne aTux
npo6sem B 0guH «60T-NPOEKT» - TUMOBasi MPUYMHA NpoBana NoAo6HbIX BHELPEHUN.

2 Ctenkxonpgepbl U posiv B peLieHUun

Ponb WHTepec / 30Ha pelueHus YuacTtue B Discovery

Bnapeneu 6usHeca PocT npogax 6e3 pocTa WwTaTa; yTBepXgaeT YCTaHOBOYHOE UHTEPBbLIO,

(cnoHcop) oropxeT n KPI nunoTa npUEmKa UTOroB

PykoBogutenb otgena Harpyska MmeHeaXepoB, KayecTBO NIMA0B; 2 NHTepPBbIO, Pa3bop BOPOHKMU MO

npogax Bnageney npouecca aTanam

MapkeTuHr KaHarnbl 1 CTOMMOCTb NnAa; yCnoBue - He MeHsTb VIHTepBbtO, BbIrpy3ka AaHHbIX MO
peknamHyto cTpaTteruto KaHanam

IT / CRM-nogpsigumk LOocTtyn k APl CRM, 6e3onacHocTb, nogaepxka TexHUYecKn CO3BOH, NPOBEpPKA

meTtoaos API

OTaenbHOro NpoayKToBOro Bnagenbua Al Ha CTOpoHe 3aka3umnka He Obiflo - 3TO 3aPUKCUPOBAHO KakK OpraHM3auUMOHHbIA PUCK U
TpeboBaHue K NunoTy (cM. pasgen 8).

3 Tekywwmit npouecc (as-is) M y3kue mecra

Ob6palueHnsa NpuxogaT ¢ canTa, n3 GOpM U MECCEHAKEPOB M 06pabaTbiBatOTCA MEHEAKEPaMM BPYUHYHO.
®dukcauma B CRM BbIGOpOYHas, YacTb AMANOroB OCTaéTcs B IMYHbIX YaTax MeHeaXxepoB. HabnogaeMocTb
pPaHHe BOPOHKWN HN3Kast: [,OCTOBEPHO OTBETUTb, CKOJTbKO OBpaLLeHMIn NOTEPSIHO, Ha MOMEeHT Discovery 6bi510
HEBO3MOXHO - 3TO camMo Mo cebe cTano 0gHMM M3 BbIBOSOB dasbl.
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Y3koe mecTo CnepctBue pnsa 6usHeca

AnéHa Mamanko - Al Project / Solution Manager

nepBVI‘-IHbIVI OTBET 3aBUCUT OT 3arpys3ku

MeHe[O>XepoB KOHTaKTa

KBanudoukauma He cTaHgapTM3NpoBaHa

Bpemsi peakumm HeCTabUbHO; YacTb KITMEHTOB YXOAMUT 4,0 NEPBOro

MeHegykepbl TPaTAT BpeMsi Ha HelleneBble obpalleHus; ropsine

nuabl XAyT B 06LLein ouepeam

ObpalleHuns ¢mkcupyrotcs B8 CRM
BbI6GOPOYHO

lMkoBas Harpyska B Nepuobl peknamHbIX

KamMmnaHum BCEro

PaHHsis1 BOpOHKa He Habntofaema; noTepu He U3MepsaroTCs

[MoTepu pacTyT UMeHHO Torga, Korga 3a Tpaduk 3annavyeHo 6onblie

4 Uenu nunota u baseline

KntoyeBoe npaBuio, cornacosaHHoe co cnoHcopom: baseline pukcupyetcsa go ctapTa - 6e3 Hero adpdpekT
nnnoTa HegoKa3yeM U pelleHne 0 MacluTabupoBaHMM BYAET NPUHUMATLCS «Ha OLLYLLIEHUSAXY.

Llenb MeTpuka

CKopoCTb peakumMn  Bpems nepBMYHOro oTBeTa

Kak ¢pukcupyem baseline

Bbibopka obpalleHun 3a 2-4

OpueHTUp NunoTa

-50% ot baseline

Henenn no KaHanam

Harpyska
MeHe>XepoB

[ons BpeMeHu Ha PyTUHHYHO
KBanuoukaumo Por

[MonHOTa BOPOHKM [ons obpalyeHunn,

powepgwmx oo CRM nepuvos

YnpaBnsemMocTb HabntogaeMocTb paHHemn

BOPOHKM nnnoTa

XpoHOMeETpax + MHTEPBbIO

Csepka kaHanoB n CRM 3a

[MepeyeHb «cnenbix 30H» 40

-30% ot baseline

260% aBTO006pabOTKM

Haw6éopa: SLA,
acKanauuu, owmobKu

5 1aHHble n cucTemMbl

KomnoHeHT CocTtosiHue Ha MoMeHT Discovery

CRM Vicnonb3yeTtcs otaenom npogax; APl gocTyneH
(create / update lead, note, task)

Ba3za 3HaHui [ FAQ Pa3po3HeHHO: caT, LOKYMEHTbI, Kr0f10BbI

MeHe[)XepoB»
KaHanbl Cant, popmMbl, MecceHpKepbl
lMepcoHanbHble Nmsa, TenedoH, email
OaHHble

YT1o TpebyeTca ana nunota

TexHu4eckum [ocTyn, MmannuHr
MWHUManbHbIX Nonen

MwuHumanbHas Bepcusa FAQ v npasun
BO3paXXeHU [0 3anycka

®opmat nepepaum cobbiTusa B Al-cnow
Mo KaXxgoMmy KaHany

XpaHeHne B CRM; orpaHuyeHune cpoka
XpaHeHus noros; opt-out

6 OrpaHuuyeHus

o BrogxeT - ypoBeHb NuoTa, He enterprise-nnathopmsbl.
o CpoKM - namepumMbl abdeKT B rOpU3oHTE OAHOMo KBapTana.
e He MeHATb peknamMHyto cTpaTeruto n apxmtektypy CRM.
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o ®uHanbHoe peweHue no caenke - Bcerga 3a MeHepxepowm; Al pa60TaeT TOJIbKO Ha ypoOBHE nepsquoﬁ
KOMMYHUKaLUN.

« Ncxopgsawme KOMMYHUKALUK - TOMNBbKO NOCSe IopUaNYeCcKoi NPpoBEepPKN MCTOUHMKOB U C 06A3aTeNbHbIM
opt-out.

7 BapuaHTbl pewieHus u trade-offs

BapwuaHT Mntochbl MuHycbl / pucku BbiBop,

A. loToBbIV YaT- BbICTpbIN CTapT, MUHUManbHas HeT kBanuoukaumm n He pewaert

BUOXKET <13 KOPOOKM» LeHa HapéxHon 3anucu B CRM; KNtoYeBble
notepu npu cbosx; cnenas npobnembl

BOPOHKa CoxpaHsieTcs

B. Al-cnow mexpay KBanuoukaumsa Cold / Warm / TpebyeT Discovery-aaHHbix, PekomeHp0BaHoO:
kKaHanamu n CRM Hot, dedup, buffering + retry, HaCTPOMNKMK CLieHapneB 1 nunot
(Concierge + HabntogaemocTb; CRM ocTaétcs change control
WHTerpaums) NCTOYHUKOM UCTUHBI
C. lNonHasa KacToMHas MakcumanbHasa rmbkocTb Cpokun n 6rogxeT x3-5; OTnoXunTb 4o
pa3paboTka KOHTypa N36bITOYHO A0 pe3ynbTaToB
noaTeepxaeHus addekTa nunorta
nuIoTom

BapmaHT A oTgenbHoO 06cy>+<u,anc9| CO CMOHCOPOM: OH BbIMMAAUT CaMblM D,eLUéBbIM, HO He OTBeYaeT HKU Ha OOHY U3 TpéX
NUCXOOHbIX npo6neM n CO3ﬂaéT UNJTIO3UKO peLleHund. o710 3a¢VIKCVIpOBaHO MUCbMEHHO, YTOObI pelweHne He nepecmMaTpuBaioCb
nog AasneHnem CpoKoOB.

8 KnroueBble puUckHU, 3adpUKCUpOBaHHbIE A0 cTapTa

Puck MVITVII'VIpOBaHVIe, 3aJio>keHHoe B scope

OwmnbkKn knaccnpukaumm Al Confidence threshold + handoff meHep>epy + review kayecTBa Ha
nunoTe

[MoTeps gaHHbIX Npu c6oe CRM Buffering + retry + nHumngeHT-ackanauus; pass-through pexmm

ConpoTueneHne MeHeaXepos BoeneueHune POl kak BnagesnbLa npowuecca, obyyeHne, NOHATHbIE

npasuna handoff

HeTt Bnagenbua Al Ha CTOpOHe HasHayeHune Al Owner - ycnoBue cTapTa nunoTa, 3adMKCUpoBaHoO B
3aKa34yunKa crneundumkaumm
PaspacTaHue scope Scope freeze Ha nunoT; naMeHeHus - Yepes formal change approval

9 PeweHue no utoram Discovery u next steps

PeLueHue: go Ha NUIOT Mo BapuaHTy B C M3MepUMbIMU KpUTEPUAMU NPUEMKU. Micxoaawmii moaynb (Hunter)
BK/IOUEH B SCope creLmduKaLmm, 3anyck - ToNbKO Noc/e puanyeckon NpoBepKn MCTOUHMKOB.

Next steps: yTBepauTb baseline-3amepbl = cornacoBaTb KpUTepum NpUEMKN - nogrotosutb High-Level
Solution & Integration Specification (apxuTekTypa, MHTErpaLMoHHble NpaBuia, PUCK-peecTp, governance,
KpuUTEepumn Npuémku) - cobpaTtb BxoaHble gaHHble (FAQ, nons CRM, kaHanbl) - 3anycTUTb NUOT.
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YTo noka3sbiBaeT AOKYMeEHT. Discovery 3fech - He «CO3BOH Npo 60Tay», a ¢pasa ¢ GUKCUPOBAHHBIM Pe3ybTaToOM:
pasferneHve 3anpoca Ha peasbHblie Npobnemsbl, baseline, orpaHuyeHus, BapuaHThl ¢ trade-offs u oco3HaHHoe
go / no-go o Havana pa3paboTku.
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